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Forward -Looking Statements

This presentation contains forward-looking information and statements, within the meaning of applicable securities laws (collectively, ñforward-looking statementsò), including, but not 

limited to, statements regarding future prospects and performance of Bausch + Lomb Corporation (ñBausch + Lombò, the ñCompanyò, ñweò, ñusò, or ñB+Lò), our 2025 full year 

guidance, our three year financial targets (including targets for Company and segment level cc revenue CAGRs, projected Adj. EBITDA margin (excl. Acq. IPR&D), annual adj. EPS 

(excl. Acq. IPR&D) growth rates, adjusted cash flow from operations to Adj. EBITDA (excl. Acq. IPR&D) conversion and net leverage), our strategic plan for meeting our financial 

targets and the steps thereof, our anticipated growth drivers and the expected timing and impact thereof, our investment grade rating target and framework for achieving same, our 

capital allocation priorities, our focus on pipeline innovation, the success of our pipeline products and R&D programs, the existence of potential game changers in our pipeline and our 

ability to be the best in class or first product to market of its kind, anticipated approval and launch dates for our pipeline products, our estimates for potential peak sales for our pipeline 

products, franchises and businesses, our ability to outperform the market, our ability to expand into new categories and new and existing markets and to address new indications and 

disease states, our ability to successfully launch next generation versions of our existing products, our ability to focus on and have success with disruptive innovation, the expected 

market acceptance and performance for certain of our pipeline products, the expected market size for certain of the markets in which we expect to have products, and the timing of 

commencement and completion of clinical studies and other development work. Forward-looking statements may generally be identified by the use of the words "anticipates," 

"expects,ñ ñpredicts,ò ñprojects,ò ñgoals,ò "intends," "plans," "should," "could," "would," "may,ñ ñmightò  "will,ñ ñstrive,ò "believes," "estimates," "potential," "target," ñcommit,ò ñforecast,ò 

ñoutlook,ò ñguidance,ò ñtracking,ò or "continue" and positive and negative variations or similar expressions, and phrases or statements that certain actions, events or results may, 

could, should or will be achieved, received or taken or will occur or result, and similar such expressions also identify forward-looking information. These forward-looking statements, 

including the Companyôs 2025 full-year guidance and its three-year financial targets, are based upon the current expectations and beliefs of management and are provided for the 

purpose of providing additional information about such expectations and beliefs, and readers are cautioned that these statements may not be appropriate for other purposes. These 

forward-looking statements are subject to certain risks and uncertainties that could cause actual results to differ materially f rom those described in the forward-looking statements. 

These risks and uncertainties include, but are not limited to, the risks and uncertainties discussed in Bausch + Lombôs filings with the U.S. Securities and Exchange Commission 

(ñSECò) and the Canadian Securities Administrators (the ñCSAò) (including the Companyôs Annual Report on Form 10-K for the year ended December 31, 2024 (which was filed with 

the SEC and CSA on February 19, 2025) and its most recent quarterly filings), which factors are incorporated herein by reference. They also include risks relating to the development 

of our pipeline products, including the risk that our studies may not produce successful results or demonstrate safety and ef ficacy in humans, risks that our pre-clinical and clinical 

trials may be delayed (which, in turn, may delay the launch of these products) and risks that the regulatory approval of our products may be lengthy, costly and, ultimately, not 

successful. They also include risks relating to the launch and commercialization of our products, including risks relating to the costs, required resources and unpredictability of 

commercial launches, risks that our products may not achieve the anticipated levels of market acceptance, which can result from a number of factors, many of which are outside of 

our control, risks that our products may experience negative publicity or reputational harm, competitive risks, such as our competitors beating us to market or developing new or better 

technologies and risks that we may face supply interruptions with our finished products or components thereof, which, in turn, may impact our ability to successfully launch or 

commercialize our products. They also include risks and uncertainties respecting the proposed plan to separate the Company into an independent, publicly traded company, separate 

from the remainder of Bausch Health Companies Inc. (ñBHCò) (the ñseparationò), which include, but are not limited to, the expected benefits and costs of the separation, the expected 

timing of completion of the separation and its manner and terms (including that it may include the transfer of all or a portion of BHCôs remaining direct or indirect equity interest in 

Bausch + Lomb to its shareholders (the ñdistributionò)), the expectation that, if the separation is to be effected through a distribution, then it will be completed following the 

achievement of targeted debt leverage ratios, subject to market conditions and receipt of applicable shareholder and other necessary approvals and other factors (including those 

described in BHCôs public statements), the ability to complete the distribution considering the various conditions to the completion of the distribution (some of which are outside the 

Companyôs and BHCôs control, including conditions related to regulatory matters and receipt of applicable shareholder and other approvals), the impact of any potential sales or 

dispositions of the Companyôs common shares by BHC (including in connection with a foreclosure on the Bausch + Lomb common shares owned by BHC that are or maybe pledged 

as collateral for certain of BHCôs debt), that market or other conditions are no longer favorable to completing the transaction, that applicable shareholder, stock exchange, regulatory 

or other approval is not obtained on the terms or timelines anticipated or at all, business disruption during the pendency of  or following the separation, diversion of management time 

on separation-related issues, retention of existing management team members, the reaction of customers and other parties to the separation, the structure of the distribution, the 

qualification of the distribution as a tax-free transaction for Canadian and/or U.S. federal income tax purposes (including whether or not an advance ruling from the Canada Revenue 

Agency and/or the Internal Revenue Service will be sought or obtained), the ability of the Company and BHC to satisfy the conditions required to maintain the tax-free status of the 

distribution (some of which are beyond their control), other potential tax or other liabilities that may arise as a result of  the distribution, the potential dis-synergy costs resulting from 

the separation, the impact of the separation on relationships with customers, suppliers, employees and other business counterparties, general economic conditions, conditions in the 

markets the Company is engaged in, behavior of customers, suppliers and competitors, technological developments and legal and regulatory rules affecting the Companyôs business. 

In particular, the Company can offer no assurance that the separation will occur at all, or that any such transaction will occur on the terms and timelines or in the manner anticipated 

by the Company and BHC. They also include risks and uncertainties  relating to acquisitions and other business development transactions the Company has completed or may, in the 

future, pursue and complete, including risks that pending transactions may not close, risks that the Company may not realize the expected benefits of those transactions on a timely 

basis or at all and, where applicable, risks relating to increased levels of debt as a result of debt incurred to finance such transactions, including in regards to compliance with our debt 

covenants. They also include the expected impact of the tariffs imposed by the U.S. and counter-tariffs or other retaliatory measures imposed on the U.S. by other countries and 

disruptions to global supply chains and other potential results as a result of these developments and our ability to successfully manage the expected impact of such tariffs and 

counter-tariffs and other measures, including the success of our planned actions and levers to manage these matters. Finally, they also include, but are not limited to, risks and 

uncertainties caused by or relating to a potential recession and other adverse economic conditions (such as heightened inflation and interest rates, fluctuations in exchange rates, 

imposition of and adverse changes to tariffs, duties and other trade protection measures and slower growth), which could adversely impact our revenues, expenses and resulting 

margins. In addition, certain material factors and assumptions have been applied in making these forward-looking statements, including the assumption that the risks and 

uncertainties outlined above will not cause actual results or events to differ materially from those described in these forward-looking statements. In addition, Management has also 

made certain assumptions regarding our 2025 full-year guidance with respect to expectations regarding base performance growth, business performance, currency impact, impacts of 

inflation, the companyôs ability to offset the impact of tariffs in 2025 (based on the current tariff policy and the actions the company is taking to manage these measures), adjusted 

gross margin (non-GAAP), adjusted SG&A expense (non-GAAP) and the Company's ability to continue to manage such expense in the manner anticipated, interest expense (which 

will vary based on, among other things, interest rates and our indebtedness), adjusted tax rate, and full year capex and the anticipated timing and extent of the Company's R&D 

expense. In addition, Management has also made certain assumptions regarding our three year financial targets, including those assumptions set out on Slide 96. 

References in this presentation to future launch dates refer to the anticipated launch dates for the applicable product, based on managementôs estimates taking into account, among 

other things, the current stage of the development or regulatory pathway of such products, typical development, regulatory and launch timelines for similar products and assumptions 

regarding sufficient supply availability for launch purposes. In addition, unless otherwise indicated, references in this presentation to peak sales refer to the potential peak annual 

sales of the applicable product, franchise or business, based on managementôs estimates, taking into account, among other things, sales of similar products, franchises and business.   

Readers are cautioned not to place undue reliance on any of these forward-looking statements. These forward-looking statements speak only as of the date hereof. Bausch + Lomb 

undertakes no obligation to update any of these forward-looking statements to reflect events or circumstances after the date of this presentation or to reflect actual outcomes, unless 

required by law. 

The guidance and financial targets in this presentation are only effective as of the date given, November 13, 2025. Distribution or reference of this deck following November 13, 2025 

does not constitute the Company updating or affirming such guidance or financial targets . 

Non-GAAP Information

Non-GAAP Information: To supplement the financial measures prepared in accordance with U.S. generally accepted accounting principles (GAAP), the Company uses certain non-

GAAP financial measures and ratios, including (i) Adjusted EBITDA excluding Acquired IPR&D, (ii) Adjusted EBITDA Margin excluding Acquired IPR&D, (iii) EBITDA, (iv) Adjusted 

Cash Flow from Operations, (v) Adjusted Cash Flow from Operations to Adj. EBITDA (excl. Acq. IPR&D) Conversion, (vi) constant currency (cc) revenue growth, (vii) Net Leverage, 

(viii) Adjusted Earnings per Share (EPS) Attributable to Bausch + Lomb Corporation (excluding Acquired IPR&D) Growth, (ix) Adjusted Tax Rate and (x) Adjusted R&D expense. 

Management uses some of these non-GAAP measures and ratios as key metrics in the evaluation of Company performance and the consolidated financial results and, in part, in the 

determination of cash bonuses for its executive officers. The Company believes these non-GAAP measures and ratios are useful to investors in their assessment of our operating 

performance and the valuation of the Company. In addition, these non-GAAP measures and ratios, address questions the Company routinely receives from analysts and investors 

and, in order to assure that all investors have access to similar data, the Company has determined that it is appropriate to make this data available to all investors.  

However, these measures and ratios are not prepared in accordance with GAAP nor do they have any standardized meaning under GAAP. In addition, other companies may use 

similarly titled non-GAAP financial measures and ratios that are calculated differently from the way we calculate such measures and ratios. Accordingly, our non-GAAP financial 

measures and ratios may not be comparable to such similarly titled non-GAAP measures and ratios of other companies. We caution investors not to place undue reliance on such 

non-GAAP measures and ratios, but instead to consider them with the most directly comparable GAAP measures and ratios. Non-GAAP financial measures and ratios have 

limitations as analytical tools and should not be considered in isolation. They should be considered as a supplement to, not a substitute for, or superior to, the corresponding 

measures calculated in accordance with GAAP.

The reconciliations of these historic non-GAAP financial measures and ratios to the most directly comparable financial measures and ratios calculated and presented in accordance 

with GAAP are shown in the appendix hereto. However, for outlook purposes, the Company does not provide reconciliations of projected Constant Currency Revenue Growth to 

projected GAAP Revenue Growth, projected Adjusted EBITDA excluding Acquired IPR&D (non-GAAP) to projected GAAP net income (loss), projected Adjusted EBITDA Margin 

excluding Acquired IPR&D (non-GAAP) to projected GAAP net income (loss) margin, projected Adjusted Cash Flow from Operations to projected Cash flow from operations/Cash 

used in operations (loss) attributable to Bausch + Lomb Corporation, or the components of projected net leverage to their GAAP equivalents (project net debt to debt and projected 

Adjusted EBITDA excluding Acquired IPR&D (non-GAAP) to projected GAAP net income (loss)), or projected Adjusted EPS Attributable to Bausch + Lomb (excl. Acq. IPR&D) to 

projected Diluted income per share attributable to Bausch + Lomb Corporation (ñGAAP EPSò) in each case, due to the inherent difficulty in forecasting and quantifying certain 

amounts that are necessary for such reconciliations. These amounts may be material and, therefore, could result in the GAAP measure djusted Earnings per Share (EPS) Attributable 

to Bausch + Lomb Corporation (excluding Acquired IPR&D) Growth and (iv) Adjusted Tax Rate. Management uses some of these or ratio being materially different from the projected 

non-GAAP measure or ratio.

For further information on non-GAAP financial measures and ratios, please see the Appendix. 
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Welcome & Introduction Brent Saunders , Chairman and CEO

Financial Outlook Sam Eldessouky , Executive Vice President and CFO

R&D Innovation Yehia Hashad, MD , Executive Vice President, R&D and CMO

Consumer 
John Ferris , President, Consumer

Mayssa Attar , Ph.D., Senior Vice President, Pharmaceuticals and Consumer R&D

Pharmaceuticals
Andrew Stewart , President, Global Pharmaceuticals and International Consumer

Mayssa Attar, Ph.D. , Senior Vice President, Pharmaceuticals and Consumer R&D

Break & Product Exhibition

Contact Lens
Yang Yang , President, Vision Care

Bryan Reed , Vice President, Vision Care R&D

Surgical 
Luc Bonnefoy , President, Surgical

Kelly Swaim, MD , Senior Vice President, Surgical R&D

Physician Panel Moderator: Cathleen McCabe, MD , Strategic Medical Advisor, Bausch + Lomb

Q&A Bausch + Lomb Leadership
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BRENT SAUNDERS
CHAIRMAN & CHIEF EXECUTIVE OFFICER
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Mediocrity hides behind ógood enough.ô 

Excellence  burns right through it.
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SAM ELDESSOUKY
EXECUTIVE VICE PRESIDENT & 
CHIEF FINANCIAL OFFICER
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Now Entering Next Phase of Our Strategy

Expand 

Profitability

Maintain Growth 

Momentum
Advance       

R&D Pipeline

Continue To 

Deliver Above 

Market Revenue 

Growth

Drive Step 

Change Margin 

Expansion 

Profile

Significant 

Upside Potential 

Beyond 2028

7
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1. See Slide 2  for further information on forward-looking statements.



5 ï 7%
2025-2028 

CC REVENUE 

CAGR2,3

~23%
ADJ. EBITDA MARGIN

(EX. ACQ. IPR&D) 3        

IN 2028 

Double 

Digit
ADJ. EPS GROWTH 3,5

2026-2028 

~50%
ADJ. CASH FLOW 

FROM OPERATIONS  

TO ADJ. EBITDA 

CONVERSION IN 20283,5

~3.5x
NET LEVERAGE          

BY END OF 20283

Above -Market 
Revenue  
Growth

8

Strategy to Deliver Financial Excellence 
Across All Key Metrics

Meaningful      
Margin 

Expansion

Robust             
EPS                

Growth

Solid           
Cash Flow 
Generation

Strong      
Balance          
Sheet

1,4

1. See Slide 2 for further information on forward-looking statements.

2. Constant currency. Compound Annual Growth Rate. 

3. This is a non-GAAP measure or ratio. See Slide 2 and appendix for further information on non-GAAP measures and ratios.

4. The financial targets in this presentation are only effective as of the date given, November 13, 2025, and will not be updated or affirmed unless and until the Company publicly announces updated or affirmed financial targets. 

Distribution or reference of this deck following November 13, 2025, does not constitute the Company re-affirming financial targets See Slide 2 for further information on forward-looking statements. 

5. Ex. Acq. IPR&D.
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$870 ï $910M          
FY25 Adj. EBITDA

(ex. Acq. IPR&D)2               

~17% Margin 

~19%                                
FY26 Adj. EBITDA Margin

(ex. Acq. IPR&D)2

+200bps vs FY25

~23%            
FY28 Adj. EBITDA Margin

(ex. Acq. IPR&D)2

+600bps vs FY25

Growth & Meaningful Margin Expansion

Reaffirming 
2025 Guidance 1

2028 
Outlook 1

Preliminary 
2026 View1

1. The guidance and outlook in this presentation is only effective as of the date given, November 13, 2025, and will not be updated or affirmed unless and until the Company publicly announces updated or 

affirmed guidance or outlook, as the case may be. Distribution or reference of this deck following November 13, 2025, does not constitute the Company re-affirming guidance or outlook. See Slide 2 for 

further information on forward-looking statements. 

2. This is a non-GAAP measure or ratio. See Slide 2 and appendix for further information on non-GAAP measures and ratios. 

3. Constant currency. Compound Annual Growth Rate. 

$5.050 ï $5.150B   
FY25 Revenue

~5 ï 7%                
FY25-28 CC Revenue CAGR2,3



Consumer Contact Lens Pharma Surgical

5-7% 5-7% 5-7% 6-8%
FY25-28     

CC REVENUE CAGR1,2

FY25-28        

CC REVENUE CAGR1,2

FY25-28     

CC REVENUE CAGR1,2

FY25-28     

CC REVENUE CAGR1,2

Continue Miebo

Growth Momentum

Drive Growth in Xiidra          

TRx and Revenue 

Deliver Durable Growth            

in International Pharma
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Growth in Premium             

IOL Portfolio

Launch Into New           

Product Categories

Unlock Pull-Through         

Sales in Consumables

Expand Leadership with 

Launch of Lumify Luxe

Capture Expanded AMD 

Market with AREDS3

Continue Market Leading 

Growth in Dry Eye

Maintain Strong Growth 

Trajectory in DD SiHy

Drive Growth in Ultra FRP 

and Biotrue ONEday

Position to Launch Segment 

Creating Innovation

Broad-Based Growth Across Business1

1. See Slide 2 for further information on forward-looking statements. The financial targets in this presentation are only effective as of the date given, November 13, 2025, and will not be updated or affirmed 

unless and until the Company publicly announces updated or affirmed financial targets. Distribution or reference of this deck following November 13, 2025, does not constitute the Company re-affirming 

financial targets. Constant currency. Compound Annual Growth Rate. 

2. This is a non-GAAP measure or ratio. See Slide 2 and appendix for further information on non-GAAP measures and ratios. 



Adj. EBITDA Margin
(ex. Acq. IPR&D)1,2

FY25E
Adj. EBITDA Margin 
(ex. Acq. IPR&D)1,2

FY28E 
Adj. EBITDA Margin
(ex. Acq. IPR&D)1,2

~17%

Product Mix & 
Manufacturing 

Efficiencies

Operating 
Efficiencies & 
P&L Leverage

+250 bps

+400 bps -50 bps ~23%

R&D Investment 
~8% of Revenue

11

Expanding Margins and 
Maintaining Focus on Advancing Pipeline

1. The guidance and outlook in this presentation is only effective as of the date given, November 13, 2025, and will not be updated or affirmed unless and until the Company publicly announces guidance or 

outlook, as the case may be. Distribution or reference of this deck following November 13, 2025, does not constitute the Company re-affirming guidance or outlook. See Slide 2 for further information on 

forward-looking statements.

2. This is a non-GAAP measure or ratio. See Slide 2 and appendix for further information on non-GAAP measures and ratios.



FY25E FY28E

Strong Cash 
Flow Generation

Adj. Cash Flow From Operations 

To Adj. EBITDA Conversion 1,2,3

~35% 
~50% 

Net Leverage

~3.5x
by end of 2028

Targeting Investment 

Grade Rating

in the Long-Term

12

Strategic Focus to Optimize Working Capital Management 

1. See Slide 2 for further information on forward-looking statements. The financial targets in this presentation are only effective as of the date given, November 

13, 2025, and will not be updated or affirmed unless and until the Company publicly announces updated or affirmed financial targets. Distribution or 

reference of this deck following November 13, 2025, does not constitute the Company re-affirming financial targets. 

2. This is a non-GAAP measure or ratio. See Slide 2 and Appendix for further information on non-GAAP measures and ratios.

3. Ex. Acq. IPR&D.

1

1

2
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Strategic
M&A / BD&L

Strengthen
Balance Sheet

Invest in 
Organic Growth

ÅDrive commercial and 
operational excellence

ÅAdvance pipeline to deliver 
sustainable growth

ÅCapacity expansion

ÅReduce net leverage2 to 
~3.5x by end of 2028

ÅMaintain framework for 
investment grade profile

ÅDisciplined M&A / BD&L 
opportunities

ÅStrategic partnerships to 
advance innovation

Capital Allocation Priorities
1

1. See Slide 2 for further information on forward-looking statements.

2. This is a non-GAAP measure or ratio. See Slide 2 and Appendix for further information on non-GAAP measures and ratios.



2025 - 2028 2028+

Pipeline to Drive 

Transformative Value with 

Potential Peak Sales

~$7B

Above-Market 

Revenue Growth
5-7%

2025-2028 

CC Revenue CAGR1,2,3

~600bps EBITDA 

Margin Expansion 

2025-2028

~23%   
2028 Adj. EBITDA 

Margin (ex. Acq. IPR&D)3

14

1. See Slide 2 for further information on forward-looking statements.

2. The financial targets in this presentation is only effective as of the date given, November 13, 2025, and will not be updated or affirmed unless and until the Company publicly announces financial targets, as the case may be. 

Distribution or reference of this deck following November 13, 2025 does not constitute the Company re-affirming financial targets. See Slide 2 for further information on forward-looking statements.

3. This is a non-GAAP measure or ratio. See Slide 2 and Appendix for further information on non-GAAP measures and ratios.

4. Represents total projected peak sales of pipeline products, with anticipated peaks staggered based on launch dates.

4

Significant Pipeline UpsideDrive Value with Execution
11,2



3 Key Takeaways

Durable    
Above-Market 

Growth

Meaningful 
Margin 

Expansion

Significant 
Upside Potential 

Beyond 2028

1 2 3

15

1

1. See Slide 2 for further information on forward-looking statements.



YEHIA HASHAD, MD
EXECUTIVE VICE PRESIDENT, 
R&D & CHIEF MEDICAL OFFICER
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Growth 
Engine with 
Top Industry 
Talent

FOCUSED ON DISRUPTIVE INNOVATION:  

NEW CAPABILITIES IN DISEASE BIOLOGY

ADVANCED FORMULATIONS

MATERIAL SCIENCE

R&D EMPLOYEES ACROSS 

12 SITES GLOBALLY~1K
RECORD NUMBER OF NEW 

PRODUCT LAUNCHES IN 

LAST TWO YEARS>20
R&D PROJECTS IN PIPELINE WITH 

POTENTIAL GAME CHANGERS 1 >60
17

1. See Slide 2 for further information on forward-looking statements.



Pipeline 
Designed to         

Raise the 
Standard         

of Care         

across all 

business units

Driving  

innovation

into the 

next decade

Steady stream of 

launches

~$7B potential 

peak sales

Game 
changers

181. See Slide 2 for further information on forward-looking statements.

2. Represents total projected peak sales of pipeline products, with anticipated peaks staggered 

based on launch dates.

1

1

1,2
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Enhanced Comfort 
with Addition of 
Hyaluronic Acid

Advanced 
Preservative -Free Lipid 
Based Formulation

Expand Market by 
Addressing all 
Stages of AMD

Launch Date: 1H27

Franchise Peak Sales: ~$450M

Launch Date: 1H26

Franchise Peak Sales: ~$300M

Launch Date: 1H26

Franchise Peak Sales: ~$600M

19

Clinically-Differentiated Consumer Brands

1. See Slide 2 for further information on forward-looking statements.

1



dual -action therapeutic 

for evaporative and 

inflammatory DED

neurosensory agent     

to address

ocular surface pain

glaucoma therapy       

to improve visual 

function through 

neuroprotection

therapeutic for 

intermediate AMD 

and best -in-class 

treatments for GA 

Launch Date: ~2029

Peak Sales: ~$0.7B

Launch Date: ~2030

Peak Sales: ~$1.4B

Launch Date: ~2031

Peak Sales: ~$0.8B

Launch Date: 2030+

Peak Sales: >$1.0B

First

Potential Game Changers in Pharma

First First First

20

1. See Slide 2 for further information on forward-looking statements.

1



NEXT 

GENERATION 

FEMTOSECOND 

LASER

Launch Date: 2H26

Peak Sales: ~$50M

FIRST CLINICALLY 

VALIDATED IMPLANT 

FREE MIGS EXCIMER 

LASER

BEST-IN-CLASS 

CATARACT / 

RETINA COMBO 

SYSTEM 

EDOF LENS TO 

COMPLETE 

PREMIUM IOL 

PORTFOLIO

Launch Date: 2H26 in U.S.

Peak Sales: ~$175M

Launch Date: 2027

enVista Platform 

Peak Sales: ~$300M

Launch Date: 2028

seeNOVA and Stellaris 

Peak Sales: ~$450M

21

Expanding in Premium Surgical Categories1

1. See Slide 2 for further information on forward-looking statements.



No Breakthrough 
Innovation in
Contact Lens 
Industry for

Over 25 Years

1999

22



2ND DD SIHY LENS 
INNOVATION

DESIGNED FOR 
AFFORDABILITY

CUTTING-EDGE SIHY 
LENS DESIGN TO 

SLOW PROGRESSION 
OF MYOPIA

PREMIUM FRP 
SIHY PROVIDING 
UNSURPASSED 
LENS COMFORT

Launch Date: 2029

Peak Sales: ~$250M

Launch Date: 2029

Peak Sales: ~$300M

Launch Date: 2029

Peak Sales: ~$200M

DRIVE REVENUE GROWTH   
ACROSS ALL MARKET    
CATEGORIES

DRIVE MARGIN EXPANSION           
BY LEVERAGING EXISTING 
MANUFACTURING PLATFORMS

FIRST-OF-ITS-KIND 
BIOACTIVE 

CONTACT LENS 
MATERIAL

Launch Date: 2028

Peak Sales: ~$500M

23

Contact Lens 
Pipeline 
Designed 
with Purpose

1. See Slide 2 for further information on forward-looking statements.

1



FIRST 

NEUROSENSORY 

AGENT FOR OSP

DUAL-ACTION 

DED EYE 

DROP

2ND DD SiHy 

CONTACT 

LENS

FIRST-OF-ITS-KIND              

BIOACTIVE 

CONTACT LENS

enVISTA 

BEYOND 

EDOF IOL

seeNOVA    

BEST-IN-CLASS 

CATARACT / 

RETINA COMBO

seeLYRA 

NEXT-GEN 

FEMTO LASER

AREDS3 

VITAMINS

ELIOS   

EXCIMER 

LASER MIGS

MYOPIA 

CONTROL 

CONTACT LENS

PREMIUM FRP 

SiHy CONTACT 

LENS

BLINK         

TRIPLE 

CARE PF

LUMIFY 

LUXE

2026 2027 2028 2029 2030+

GAME 

CHANGERS IN 

AMD / GA

FIRST GLAUCOMA 

THERAPY TO 

IMPROVE VISION

Consumer Surgical Contact Lens Pharmaceuticals

24

Steady Stream of Launches into Next Decade

1. See Slide 2 for further information on forward-looking statements.

1



Driving 
Disruptive 
Innovation

Sustained 
Growth from 

New Launches

Expanding
Talent & 

Capabilities

1 2 3

3 Key Takeaways

25

1. See Slide 2 for further information on forward-looking statements.

1



JOHN FERRIS 
PRESIDENT, CONSUMER

MAYSSA ATTAR, PH.D. 
SENIOR VICE PRESIDENT, 

PHARMACEUTICALS AND CONSUMER R&D

26



2028E2024

#1

B+L Consumer

Global OTC 

Eye Health Company

Growing consumer 

self care mindset

Rising prevalence 

of dry eye

Digital lifestyle and

environmental factors              

Aging 

population                

Contact 

lens wear

Top Factors Fueling 

Category Growth

Global Consumer Market

+5% CAGR

~$8B ~$10B

27

2028E3

1

2

Track Record 
of Outperformance in a Growing Market

1. B+L Consumer Data Science. U.S. ï Circana, Omnichannel as of July 2025. International ï IQVIA, Flexview, Mat June 2025.

2. CLI, Euromonitor, Market Scope, BCG, DRG, Management estimates.

3. See Slide 2 for further information on forward-looking statements.



Best-in-Class Portfolio 
of Hero Brands

SUPERIOR VISION SCIENCE

PROFESSIONAL RECOMMENDATION

PREMIUM INNOVATION

MODERN BRAND BUILDING 

POWERED WITH AI

Our
Winning 
Playbook 

28

DIGITAL COMMERCE EXCELLENCE
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Potential to Expand Addressable Market 

by Treating Early AMD 5,6

Current Market Treating              

Intermediate to 

Advanced AMD

11M

Total Addressable Market      

Early and Intermediate       

to Advanced AMD

4M

Early AMD

Intermediate 

to Advanced 

AMD

17M

PreserVision: 
20 Years of Eye Vitamin Leadership, Backed by Extensive Clinical Studies

Collaboration 

with the National 

Eye Institute (NEI)

#1 
Eye Vitamin Brand: 

Most Studied and  

Recommended 

Formulation 1,2,3

+8% 
5-Year CAGR

(2019-2024)

~93% 
Market Share 4

1. Age-Related Eye Disease Study Research Group. A randomized, placebo-controlled, clinical trial of high-dose 

supplementation with vitamins C and E, beta carotene, and zinc for age-related macular degeneration and vision loss: 

AREDS report no. 8. Arch Ophthalmol. 2001;119(10):1417-1436.

2. Age-Related Eye Disease Study 2 (AREDS2) Research Group, Chew EY, SanGiovanni JP, et al. Lutein/zeaxanthin for the 

treatment of age-related cataract: AREDS2 randomized trial report no. 4. JAMA Ophthalmol. 2013;131(7):843-850.

3. Chew EY, Clemons TE, Agrón E, et al. Long-term Outcomes of Adding Lutein/Zeaxanthin and ɤ-3 Fatty Acids to the AREDS 

Supplements on Age-Related Macular Degeneration Progression: AREDS2 Report 28. JAMA Ophthalmol. 2022;140(7):692-698.

4. B+L Consumer Data Science, Circana, Omnichannel L52WE 10-12-2025.  

5. B+L Consumer Data Science, Circana, Total US Panel L52WE 10-05-2025. 

6. B+L Consumer Data Science, IQVIA, Total US Study, Size of AMD NOV 2024.

1,2,3



The Next Generation of PreserVision: AREDS3
Advancing AMD Care with B-Vitamin Science

How it Works

B-Vitamins

AREDS2

Boosts Cell 

Metabolism

Reduces 

Inflammation

Lowers 

Oxidative Stress

Decreased risk in developing visually 

significant AMD through daily 

supplementation with specific B-Vitamins1

Reduced risk of developing AMD with 

normal serum folate levels (Ó10 nmol/L)2

A growing body of pre-clinical and clinical evidence 

highlights the critical role B-Vitamins play in supporting 

retinal health and reducing the risk of AMD 

B-Vitamin Clinical Data

41% 

51% 
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1. Christen et al., 2009 doi:10.1001/archinternmed.2008.574. 

2. Merle et al., 2022 doi: 10.3390/nu14142821.


